
Editable Financial Assessment Worksheet.pdf


1Advisory services offered through Alloy Wealth Holdings LLC dba Alloy Investment Management. Insurance services offered through Alloy Wealth Management Inc.


We respect your privacy; all responses are kept confidential.


Client 1 Name:  DOB: 


Client 2 Name:   DOB: 


Mailing Address:  


City, State, Zip Code:  


Home Phone:  Cell Phone: 


Email Address:  


Client 1 Retired? □ Yes  □ No  If no, current employer:  


Client 2 Retired? □ Yes  □ No If no, current employer:  


ESTATE PLANNING ASSESSMENT:


Do you have a current will?   □ Yes  □ No Do you have a living trust?   □ Yes  □ No


Do you have a comprehensive long-term care plan?    □ Yes  □ No


THE MOST COMMON CONCERNS AND FRUSTRATIONS FACED BY OUR CLIENTS:


□ I don’t have a real, written retirement plan in place that shows me how much I can spend without
running out of money.


□ I am taking too much risk with my retirement accounts.


□ I cannot weather another bear market, market correction or serious market loss.


□ I wish I had a pension and/or want to create one.


□ I am afraid that I might outlive or outspend my retirement assets.


□ I need to begin taking income from my retirement account and I don’t know the best way to do that.


□ I don’t know when to begin taking Social Security.


□ I have nobody to call in the event that my partner dies or becomes incapacitated.


□ I am afraid that taxes will eat up too much of my retirement savings.


□ I want to protect my principal and live off of the interest.


□ My 401(K) doesn’t have enough ‘safe’ options.


□ 
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BUDGET AT A GLANCE
ANNUAL HOUSEHOLD INCOME


AMOUNT SOURCE
Client 1 $
Client 2 $
Other $


APPROXIMATE ANNUAL EXPENSES


NECESSARY SPENDING DISCRETIONARY SPENDING
$ $


BANKS, SAVINGS & LOANS, CREDIT UNIONS (NON-IRA)  
(CHECKING, SAVINGS, CD’S, MONEY MARKET)


NAME OF  
INSTITUTION ACCOUNT TYPE MATURITY DATE INTEREST RATE APPROXIMATE 


BALANCE
% $
% $
% $
% $
% $


INVESTMENT PLANNING:
Please identify the financial tools that comprise your current portfolio. You may use approximate 
values. If you’re not sure, simply skip that item. If you need additional space, please write on the back 
or attach additional sheet(s).


IRA AND OTHER RETIREMENT ACCOUNTS  
(PLEASE BRING LATEST REPORT(S) AND OR STATEMENT(S))


CUSTODIAN/ 
LOCATION  


(BANK, BROKER, EMPLOYER)


ACCOUNT TYPE 
(401K, IRA, TSA)


CURRENT 
CONTRIBUTION


APPROXIMATE 
MARKET VALUE


$
$
$
$
$


PLANNED OR ACTUAL RETIREMENT DATE:
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STOCKS, BONDS, MUTUAL FUNDS & BROKERAGE ACCOUNTS   
(PLEASE BRING LATEST REPORT(S) AND OR STATEMENT(S))


NAME OF STOCK, BOND, 
MUTUAL FUND OR 
BROKERAGE FIRM


# OF SHARES APPROXIMATE VALUE


$
$
$
$
$
$
$
$


VARIABLE ANNUITIES 
 (PLEASE BRING CONTRACT AND LATEST STATEMENTS)


ANNUITANT/
COMPANY OWNER INTEREST RATE APPROXIMATE 


VALUE
DATE 


PURCHASED
% $
% $
% $
% $


IMMEDIATE AND FIXED ANNUITIES 
 (PLEASE BRING CONTRACT AND LATEST STATEMENTS)


ANNUITANT/
COMPANY OWNER INTEREST RATE APPROXIMATE 


VALUE
DATE 


PURCHASED
% $
% $
% $
% $


OTHER INVESTMENTS
$
$
$
$
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PERSONAL RESIDENCE AND OTHER REAL ESTATE OWNED


PROPERTY ADDRESS PURCHASE 
PRICE


APPROXIMATE 
VALUE DEBT NET RENTAL 


INCOME


$ $ $ $


$ $ $ $


$ $ $ $


$ $ $ $


$ $ $ $


$ $ $ $


OTHER ASSETS 
 (VEHICLES, GOLD, COLLECTIBLES, ETC.)


$
$


LIFE INSURANCE 
(PLEASE BRING LATEST REPORT(S) AND OR STATEMENT(S))


COMPANY NAME OF 
INSURED


WHOLE (W) OR 
TERM (T) DEATH BENEFIT LOAN AGAINST?


$ $
$ $
$ $


ADDITIONAL INFORMATION


How would you improve your financial situation if you could? Why?  


 


 


 


Describe your vision of a perfect retirement.  


 


 


On a scale of 1-10, how important is it that you leave money to your children/family?  
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